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Business Structure and Overview
Loxley in Brief

AEstablished in 1939

ALoxley Group
and 16 Associate

22 subsidiaries
companies

AListed company in MSCI Index
and SET 100

AlLast 5-year revenues : THB

10,000 -15 ,000 million/Year

ICT & Trading
Project Business

Joint
Venture
Business

Service
Business




Business Structure and Overview

Business Structure

LOXLEY

J

L),

LOXLEY

ICT & Project

ICT & Telecom

Telecom network & BLOXLEY
service =) WIRELESS

Automatic banking machine
and computer system
Hardware & Software
Solution + maintenance
service

Power substation and water
management system
Broadcasting network
solution: DTV, VHF & UHF
provider

Technoloo

Installation of expressway
management system
Railway signaling system

Real estate management &
service

Distribution of consumer
and chemical product
Distribution of
construction equipment
Automobile service

Security system provider
Security guard service

Associates

bp

BP-Castrol 40% {:}

S Castrol

|YSAGHT

NS Blue Scope
Lysaght 20%

NS Blue Scope Steel
20% L
s

L-Solar 145 % bk solLar 1

Thai Fiber Optics FO
40 %

Loxley Gtech 35%

Oriental Post 50 %

Thanthiya 30%



http://www.bluescopesteel.com/
http://www.bp.com/home.do?categoryId=1&contentId=2006973

Business Structure and Overview |
Core Business LOXLEY
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Venture
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Service

Business
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http://www.loxtrade.com/index.php?option=com_virtuemart&page=shop.browse&category_id=77&Itemid=3&lang=th
http://www.loxtrade.com/index.php?option=com_virtuemart&page=shop.browse&category_id=43&Itemid=3&lang=th
http://www.loxtrade.com/index.php?option=com_virtuemart&page=shop.browse&category_id=66&Itemid=3&lang=th
http://www.loxtrade.com/index.php?option=com_virtuemart&page=shop.browse&category_id=102&Itemid=3&lang=th
http://www.loxtrade.com/index.php?option=com_virtuemart&page=shop.browse&category_id=65&Itemid=3&lang=th
http://www.loxtrade.com/index.php?option=com_virtuemart&page=shop.browse&category_id=79&Itemid=3&lang=th
http://www.loxtrade.com/index.php?option=com_virtuemart&page=shop.browse&category_id=101&Itemid=3&lang=th

LOXLEY

Financial Highlights




Annual Comparison

Financial Highlights

Consolidated Profit & Loss Statement

THB Milion

Sales

Costs

Gross profit

Selling & admin expenses*
EBIT before equity profit
Equity profit from associate
EBIT

Finance cost

Income tax
Non-controlling interest
Normalized net profit
Provision for impairment
Gain from sales of investment
Net profit

Key financial ratios

% Gross margin

% SG&A/sales

% Normalized Net margin
% Net margin

EPS (baht/share)

*SG&A: Different grouping compared to audited financial statement, extra expense is separately shown for analysis purpose
Note: Some numbers may not be summed due to rounding errors

Y2012 Y2013 Y2014
14,135 14,929 14,476

12,093 12,704 12,195
2,042 2,225 2,280
(2,017) (2,265) (2,265)
169 43 127

701 739 543

870 782 671
(232) (216) (163)
(115) (105) (125)
3 (38) (34)

526 422 349
- (18) (152)

- 185 155

526 590 353
14.4% 14.9% 15.8%
14.3% 15.2% 15.6%
3.7% 2.8% 2.4%
3.7% 4.0% 2.4%
0.25 0.28 0.16

Core business
improved  but
net profit
decreased due
to lower equity
profit from
associate and
higher extra
expenses




Financial Highlights

Sales and Gross Profit Margin

Sales & Gross Profit Margin

THB:Million

14,929

892 Service
774 , 704

14,135 14,476

Trading
29 %

ICT&
Project
64 %

Gross 2012 2013 20114

Profit 14 .4% 14 .9% 15 .8%

Margin

THB:Million
Y2013 Y2014 Change

ICT & Project Group 10,165 9,315 (8%)
Trading Group 3,872 4,106 6%
Service Group 892 1,055 18%
Total 14,929 14,476 (3%)
GPM 14.9% 15.8%

Sales

Overall : Increased from Trading and
Service groups but decreased from ICT &
Project based

ICT & Project Based Group:
Digital TV and power substation projects
recorded higher sales but decrease came
mainly from the completion of some
telecommunication project and the delay
of project biddings as economic and
political instabilities occurred

Trading group:
Consumer and chemical products were
still a strong sales base with a growth
driver from construction material as
mass transportation expanded

Service group
Increase due to customer expansion
base to various industries

Gross Profit Margin

Due to high competition, some projects
produced relatively low GPM however,

being conglomerate added the variety of

the projects to the business portfolio which
eventually yielded a higher GPM in 2014
Additionally, small projects rewarded in

2014 also provided a better GPM as well

(i




Financial Highlights

SG&A, Equity Profit, and Net Profit TOXLET
EBIT before Equity Profit Equity Profit from Associates Net Profit
THB:Million THB:Million THB:Million
-40%
-27% Net 590 353
Profit
+195 % 168
739
2013 2014 2013 2014 2013 2014
mNormalized net profit Net betweengain from sales of

investmentand provision forimpaiment

EBIT before Equity Profit Equity Profit from Net Profit
By considering the EBIT before Associates Normalized net profit dropped
equity profit as a result of core Maj or associateso = from 422 MBto 349 MB due to
businessd operation slightly but their net profit lower equity profit from
showed a significant dropped because additional associate
improvement in core business. expenses were used to sustain Despite a gain from sales of
This was due to higher GPM and their market share in a highly investment in  Guardfire Limited
effective expense control policy competitive market of 155 MB, net profit was lower

than that of 2013, due to extra
expenses (allowance for
impairment of investments,
impairment losses on assets ,
and allowance for doubtful
accounts)
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Financial Highlights ]

Joint Venture Revenue Structure

LOXLEY

Key profit contributors are BP Castrol and NS BlueScope Group

Equity Profit from Associate

THB:Million
Profit I Equity profit —+— Revenue ANS Bl ue SL(;/S@.@IE /
2,400 - 23,114 23,544 0> 340 [ 25,000 NS Bl ueScope StpLUESCOPE
20.279 |lYSAGHT Zincalume
1,900 - - 20,000
16,646 o ®
o _ Colerbond Truecere
' 2,533 ’ ’ > ‘* "\.
82207 o 2/002 S =
900 - - 10,000 /\
1,215, l \\Q
1,173 e
357 _ ~
400 I I l 5,000 r’\i ﬂ)ﬂ\]/‘f » -
JV of BlueScope, Nippon Steel &
(100) = 54510 2011 201 2 2013 2014 Sumitomo Metals Corporation and
. _ Loxley
ABPCastrol (Thai |l an gnkéhlylocal manufacturer of
Produces and distributes engine zinc/ aluminium metallic coated steel
lubricants under the trade names of Total annual production capacity
ACastrol 6 and ABPO. Maa 37% 000 onres ef metallic
represents one of the top 5 leading coated steel

lubricant  distributors in Thailand. 90,000 tonnes of painted steel
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Financial Highlights

Financial Position I 31 December 2013 and 2014 LOXLEY

DE ratio of 1.2-1.8 times

Interest bearing debt to equity
of 0.4-1.0 times

8,456

8,172

5,158

Leverage Ratios

Assets LIA & SE Assets LIA& SE
31 Dec 2013
31 Dec 2014 Times 1.77 1.78
B Shareholders' equity B Non current liabilities B Currentliabilities
B Non current assets Currentassets 1.47
THB'Million Consolidated 1.35
2013 2014 Change 1.15
Current assets 8,172 8,456 3%
Non current assets 5,158 5,309 3%
Total assets 13,330 13,765 3%
Current liabilities 6,427 6,067 (6%)
Non current liabilities 1,514 1,287 (15%)
Total liabilities 7,941 7,354 (7%)
Shareholders' equity 5,389 6,411 19%
Current ratio 1.3 1.4 : ' ' ' ' '
D/E ratio 15 11 201C 2011 201¢ 201: 201¢
BV/Share (Baht) 2.6 2.8 : . .
== ==
ROA 4.4% 2 6% D/E ratio Interest bearing debt/Equity
ROE 10.9% 5.5%
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Strategyand SustainablerGrowthG rowth
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2015 Revenue Base and Growth Drivers J =

Business Plan Overview LOXLEY
ICT & Project Based Trading
Sales iBackl og with iconcrete
B Milion High potential to drive recurring S
revenue gr owt h orevenueto THEMillion

support
revenue ba

THBOMi | |io

(@]
i)
X7
(&)
@
m
o)
° ICT & Trading
©) Project Business
2012 2013 2014 201220132014 2012 2013 2014
; Joint . .
Service
Sales Business Ver]ture EqUIty pl’OfIt
Business
THB'Million

THB'Million

AAnot her sol@Reeurring
of recurring profito
income with

strong growth

drivero

2012 2013 2014 2012 2013
Joint Venture

2014

Service

14



Strategy and Sustainable Growth ]

Project Based Business PO Y
Strong Revenue Base Strengths Key Growth Drivers
1. Avg.revenue forlast 3 A Well-established 1) Telecom
year s %600 a company with A TOT Business reforming ~ => Opportunity to be a
MB/year excellent and partner or a contractor
long - A Telecommunication infrastructure drivers
2. EZurrent backlog of experienced o CAT, MEA, and PEA induced by government
a7,400 MB (67 % will P infrastructure investment
be 2015 revenue) work reference o Digital economy
o A Top leaders in o High growth of broadband user and smart phone
3. Recurring mcome base thepmarket subscriber => capacity expansion needed
from recurring 2) ICT
rojects by 4,300 i A Long - _ o
ICT & g 5100 MI%/ er vear ex grienced A Opportunity from financial institutions
Project ’ Pery P o New ATMs to accommodate Chip Card
Base 0 Power substation : team o Automated solutions to expand service channels &
market share of A Strong technical boost fee income _
A 10% -15 % from and project A Intelligence everywhere trend (internet and smart
ICT & machine)
Telecom market value (1,300 management _
f\_ﬁ’;‘gﬁgglogy i 1,500 MB per year) skills 3) Project
_ A A Power substation
0 ICT & telecom : Strong support o Top3of PEAOGs modul ar subst
network expansion, from vendor and 0 Being eligible for EGAT projects in 2015 (Cover all
MA and software partnership markets, MEA, PEA & EGAT)
updat 8008 i A Rail engineer (3Bitn project)
4,000 MB per year 0 Red line mass transit 4.8 Btbn

o Airport link locomotive 4.9 Btbn
o0 Re-signaling for SRT project
A Broadcast
o DTV Phasel -1ll (CH 5, MCOT, PRD)
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Strategy and Sustainable Growth ]

Project Based Business I Order Backlog, High Potential, and Potential (asof 31 Dec 2014 ) Yoxiev
Order Backlog 7 .4 Billion 2 High Potential 24 .3 Billion
(N / Telecom 1.0 billion
Order Backlog (Unit: Million Baht) e ICT 3.0 bion
v o adnniu ICT & Telecom Book consignment,
AICT works 1,540 : 8,700 MB se0eeeh
APower substation 1,000
ATransmission line 800
ABroadcasting 470 ik L e
ATraffic & toll system 500 . . Prison):;or?struct?on 1.0 billion
APrison construction 300 PEYES _ High Potential
AOther projects 920 a THB,300 MB
Total ICT & Project based 5,530 Digial TV 0.8 §
Trading business 720 ?Irlgcr)\rs]mlssmn e
Service business 1,170 Construction ST Ve 0.6 billon
Total 7.420 material T

ubstation 2.4
Trading billion ST

500 MB

Expected to record revenue by 70% in 2015

Potentiali a! Potential 39 .4 Billion

‘/J 39.4 bnbt: RTS;?] Efrligtt:g:cy ( tial ICT for Eg;ﬁiitr%n and
3,000 MB ’ 7,800 MB

~ guainalulas: e
Highh nNBackl og bug‘e}yzfﬁ o

Potentialial concrete revenue

. 24.3 bnbt: baseé. LA Q
ngh potentlal : Bus Electronic Transportation and

i i Ticketing Rail Projects A .
and potential line Sysem 12,00 MBSl

B;"‘_ikk')gg up for future

gr owt ho
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Strategy and Sustainable Growth ]

Trading Business LOXLEY

Strong Revenue Base Strengths
A Recurring revenue from consumer & chemical A Strong distribution network (> 50,000 shops for
products and auto parts about 3,300 MBlyear consumer product and > 500 factories for chemicals)

A Avg.revenueforlast 3y ear s 49000 KIB/year A Long established and trusted by trade partners

Inter Trade Parts Zone

ALoxl eyds intlern é&'to‘?'sg'ﬁuéof of vehicle spare

ateway o overseas partstand motorcycle spare parts
?narket ¥ocusing on of the After Market as well as

equipment and tools for vehicle

GMS & AEC services, industries and other
uses
Construction Materials
AA provider of world class construction materials
) with the service to all phase of the project from
Loxley Trading design development to the installation at the
AA distributor of leading construction site. Products include
consumer products through 0 Roofing system o Green products
wholesale stores. retail o Membrane o Walling & cladding
' o0 Lighting solution o Elevator & escalator

stores, modern retail stores,
hotels, leading restaurants,
and consumer groups as well
as an organizer of marketing
events and activities for the Chemical Group
merchandize owners
! AA Chemical trader by importing chemical raw
materials from overseas and supplying to
various types of industries

o Cosmetic, 0 Rubber and Plastic,

o Ceramic and Glass, o Petrochemical,

o Food and o Agrochemical,
Pharmaceutical, o Water Treatment

o Feedand Farm, etc.

o Paint and Ink,
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